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Corporate Participants and Contact Information
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CONTACT INFORMATION

If you have technical problems during the call, please contact DENNARDïLASCAR Associates at 713 529 6600.

If you would like to view a replay of today's call, it will be available via webcast in the Investor Relations section 

of the Company's website at www.iongeo.com for approximately 12 months.  

For discussion of non-GAAP measures, please see our Earnings Release.

CHRIS USHER
President and 

Chief Executive Officer

STEVE BATE
Executive Vice President  

and Chief Financial Officer

http://www.iongeo.com/


Forward-Looking Statements
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The information included herein contains forward-looking statements within the meaning of 

Section 27A of the Securities Act of 1933 and Section 21E of the Securities Exchange Act of 1934. 

Actual results may vary fundamentally from those described in these forward-looking statements. 

All forward-looking statements reflect numerous assumptions and involve a number of risks and 

uncertainties. 

These risks and uncertainties include risk factors that are disclosed by ION from time to time in its 

filings with the Securities and Exchange Commission.
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ION Q3-19 Financial Highlights

$33 $34

·Total revenue up 13% vs prior and 27% sequentially

ïE&P Technology & Services up 11% vs Q3-18 and 41% 

sequentially

ïOperations Optimization up 19% vs Q3-18 and down 2% 

sequentially

·Gross margin of 47%, up from 35% in Q3-18

·Net loss of $4m vs net loss of $8m in Q3-18 

·Adjusted net loss of $3m vs adjusted net loss of $7m 

in Q3-18

·Adjusted EBITDA of $16m, up from $13m in Q3-18
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Please see the earnings release for reconciliations to comparable GAAP measures.
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Long-term Oil and Gas Fundamentals Remain Strong
Additional Project Sanctions and Exploration Required to Meet 2030 Demand
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ION Q3-19 Highlights
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E&P Technology & Services

·Revenues increased 11%, primarily due to Imaging Services

·Increased the number of new sanctioned programs in 2019, 8 year-to-date vs 7 last year

Farofa 2D

Maya 2D

Picanha 3D

GrandSPAN II 2D

Denmark 3D

NamibeSPAN 2D

Vaca Muerta 3D

Phases I & II



ION Q3-19 Highlights
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E&P Technology & Services

·Participate in growing, 

production-focused >$1B 

seabed market 

·Stay true to our asset light 

strategy while sharing in the 

value our technology creates

·Acquisition partners + novel 

technology for differentiated, 

efficient multi-client surveys



ION Q3-19 Highlights
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Operations Optimization

·Software revenues were up 25% due to strong C&C performance & record Marlin deployments

ïApproximately one-third of Software revenue year-to-date is attributable to new technology

ïGrowing adoption of our strategy to better link offshore operations to onshore offices 

ïCommercialized one of the last components of 4Sea, 

MESA SimSurvey, acts as a digital twin for operations, 

helping select the optimal acquisition variables 

through rapid modeling of various scenarios

ïE&P company championed Marlinôs situational 

awareness and re-planning capabilities that prevented 

multi-million dollar operational shutdowns

ïMarlin SmartPort pilot in the UK is progressing nicely 

and we have now deployed the latest version of Marlin 

into the portôs daily operations. 



ION Q3-19 Highlights
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Operations Optimization

·Devices revenues were up 14% due to an increase in 

towed streamer equipment and repairs

·First 2 SailWing systems were deployed commercially in 

the quarter and are performing above expectations

·Participated in the U.S. Navyôs Advanced Naval 

Technology Exercise (ANTX)

ïWorked with US Navy and industry partners to demonstrate 

an integrated Port Security system 

ïMarlin served as the multi-system ñmission controlò tool for 

various threat detection and mitigation scenarios 

ïHighlighted IONôs strong capability to work with partners and 

customers on rapid system integration, which will be important 

as we continue to diversify
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ION Q3-19 Financial Overview

$47

$53

·Total revenue up 13% vs Q3-18

ïE&P Technology & Services up 11%

ïOperations Optimization up 19%

·Net loss of $4m or ($0.26) per share vs net loss of $8m 

or ($0.54) per share in Q3-18

·Adjusted net loss of $3m or ($0.21) per share vs 

adjusted net loss of $7m or ($0.52) per share in Q3-18

·Adjusted EBITDA of $16m vs $13m in prior year

·Total Liquidity of $65m ($28m Cash + $38m Available 

Revolver Capacity)
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Summary

·District Court granted us a new trial to determine what lost profits, if any, 

WesternGeco is entitled to for foreign surveys that our customers performed

·Still believe 2019 will be a better year for ION, subject to Q4 E&P spending levels

·Pleased with progress made executing ION’s strategy that can deliver year-on-year 

improvement and to progress key initiatives that position ION for future success

ïMulti-client sales are up, sanctioned 8 new programs and made progress entering OBN market

ïExperiencing growth in both Imaging Services and Software businesses

ïContinuing to expand and enhance our Marlin software for both E&P and adjacent markets

ïSuccessfully commercialized several technology offerings we developed over the last few years
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